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WHOLESALE 

TRADE 

Discount  33 J/ 3% 

CASH  DISCOUNT 

Payment  with  Order 

10% 

• 

These  discounts  apply  only  for  spring  1934 
and  are  subject  to  change  or  withdrawal 
without  notice 

See  Schedule  Enclosed 
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PRINCETON 

NURSERIES 

cPrinceton,  SSlew  Jersey 
Telephone  ^Princeton  1776 


FOR  YOUR  CONVENIENCE 

To  quickly  determine  your  net  price  of  33%%  dis- 
count  from  the  retail  catalog  price,  refer  to  the 
following  list. 
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QUANTITY  DISCOUNT 

Wherever  possible,  on  orders  of  sufficient  volume  of 
well  balanced  assortments,  we  will  allow  a  special 
discount  based  upon  the  materials  wanted  and  size 
of  order.  Send  in  your  list  of  total  requirements  and 
we  will  give  you  our  best  figure. 


PROFIT 

Figure  Costs — Do  Not  Sell  too  Cheaply! 


We  believe  too  much  business  has  been  done  at  little 
profit  or  at  a  loss,  and  in  presenting  our  1934  spring 
price  list  in  retail  form,  we  have  endeavored  to  give 
our  wholesale  customers  (who  take  the  bulk  of  our 
production)  an  opportunity  to  easily  figure  their 
selling  prices  at  a  profit,  realizing  that  they  are 
being  covered  by  a  mark-up  of  50%. 

For  Example — A  retail  price  of  $1.50  less  33%%  is 
$1.00 — add  a  mark-up  of  50%  and  you  have  $1.50. 

This  is  suggested  as  the  minimum  percentage  that 
will  permit  you  to  handle  the  stock,  pay  your  over¬ 
head,  taxes,  and  include  a  modest  profit.  It  really 
should  be  higher,  but  in  these  days  of  keen  competi¬ 
tion  it  is  better  to  take  half  a  loaf  instead  of  none. 
This  whole  set-up  is  the  result  of  long,  careful  plan¬ 
ning.  We  will  appreciate  your  comments  and  wel¬ 
come  any  constructive  criticism. 


PRINCETON  NURSERIES 

Dept .  of  Wm.  Flemer  Sons,  Inc. 
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